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Tns JUST IN
Group buys land for
$80M Pittsfield plan

A key land sale in Pitts-
field Township has set the
stage for an $80 million
housing development, pend-
ing township approval of
the project.

A partnership of lvanhoe
Huntley Cos., Crescendo
Homes and Balberman Proper-
ties purchased 110 acres
south of I-94 and north of
Michigan Avenue, said
John Dyer, a sales associate
at Thomas A. Duke Co. and a
broker on the land sale.
Ivanhoe-Huntley is based in
West Bloomfield Township
and Crescendo and Balber-
man in Farmington Hills.

The group is planning 225
single-family houses with
prices starting in the
$300,000s. Dyer said the
partners expect to begin
construction next spring
and develop it over two
years. Pittsfield Township
Supervisor James Walter
confirmed that rezoning ap-
proval for the partnership
was nearly complete.

The 110 acres were sold by
the Lloyd and Mabel Johnson
Foundatlon and Joyce and
Charles Roberts. The land
was listed for $7.5 million.
An additional 150 acres in
two parcels nearby, east of
Platt Road, are still for sale.

The land is one of the last
large parcels available for
development near Ann Ar-
bor. said Jim Porth. another
sales associate for Farming-
ton Hills-based Thomas
Duke.

"The demand around Ann
Arbor is tremendous," said
Porth, a broker on the prop-
erties. "The major builders
are trying to get in there."

- Jennette Smith

Appeds cud decb tfte's
bid to prevent tllGil sde

A bid by the Lac Vleux
Desert Band of Lake Superlor
Chlppewa Indlans to block
any sale of MGM Mirage Ine.'s
holdings in MGM Grand De
trolt Caslno L.L.C. has been
rejected by the 6th U.S. Clt-
cult Court of Appeab.

Lac Vieux successfully
sued the city ofDetroit over

See This Just In, Page 2

Gontrols draw
SEO attention
AgencA asks Covansys also replaced auditors

last week. BDO Seldman L.L.P. re-
placed PrlceWaterhouseGoopers-t ' t  
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BY ANDREW DrnronnrcH
CRA I N'S D ET RO IT BUSIN'SS

Lack of internal controls since
at least 2001 has Covansys Corp. rac-
ing to change its accounting meth-
ods while the U.S. Securltles and Ex-
change Commlsslon has requested
financial information from the
company's former auditors.

Covansys (Nasdaq: CVNS), a
Farmington Hills-based informa-
tion-technology services company,
has restated financial results for
2002,2W3 and part of2004. The net
result of the restatements is a cu-
mulative loss of about $3.2 million.

that the SEC has requested infor-
mation about Covansys dating
from 2001 to the present. "At this
time the company has no informa-
tion regarding the scope or nature
ofthe request and the SEC has not
requested any information from
the company," the annual report
said.

Michelle Jones, senior director
of marketing at Covansys, said the
switch in auditors was not tied to
the SEC request. Covansys "had
no issues with PWC," she said.
"We put out an RFP and our audit
committee concluded that BDO

See Covansys, Page 40

Keno dispute stops tribal payments to st
BY Auv Lar.rn

CAPITOLCORRESPONDENT

LANSING - A dispute over the
state lottery's keno game has cut
off a multimillion-dollar revenue
stream from American Indian
tribes and put a crimp in state eco-
nomic-development spending.

Two tribes that had been send-
ing casino revenue to the Mlchlgan
stlateglc Fund stopped doing so in
late 2004, instead putting a state-es-
timated $9.5 million into escrow
accounts.

Now, the issue is headed to a fed-
eral district court for resolution.

The Llttle Rlver Band of Ottawa In-
dians and the Llttle Traverse Bay

Bands of Odawa lndlans believe the
Bureau of State Lottery's Club Keno
game, played in bars and restau-
rants statewide, violates the
tribes' gambling exclusivity under
1998 compacts and thus ends their
required revenue-sharing.

The dispute, simmering private-
ly for months, has sliced intake for
the Mlchlgan Economlc Development
Corp.'s only economic-develop-
ment money not subject to legisla-
tive direction. Tribal payments to
the Strategic Fund dropped from
more than $14.6 million in fiscal
2003 to $4.2 million in fiscal2004.

In the past, the state has used
the funds for projects ranging
from downtown redevelopments to

Gov. Jennifer Granholm's Technol-
ogr Trl4orrldor plan to promote the
growth of life sciences, advanced
automotive technology and home-
land-security businesses.

Paul Krepps, MEDC managing
director of communications,
said the escrowed amount is
about 7 percent of the MEDC's
$135 million budget. He declined
to specify the eflect ofthe revenue
Ioss or actions the MEDC has tak-
en to compensate, other than to
say a "business continuity plan" is
in place that reflects the budget
change.

"While the decrease in rev-
enue is not a positive factor, the

See Lottery, Page 41
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Govansys: StrC wants info from
company's former auditors
J From Page 1

Seidman was the most appropri-
ate firm for our company."

The financial reporting prob-
lems appear to stem from require-
ments of the Sarbanes-Oxley Act
of 2002. In one instance, the com-
pany reported revenue before
contracts were actually signed;
that affected only fourth-quarter
results in 2004. In its restated 2004
results, Covansys reported a net
loss of $14.4 million or 48 cents a
share on revenue of $373.4 mil-
lion. That compares with net in-
come of $4.3 million or 16 cents on
revenue of about $378.6 million
for 2003.

Covansys' customers made good
on their payments even though
some didn't have signed contracts
when the revenue was booked, Co-
vansys President and CEO Raj
Vattikuti said. "We've never had
any issue of customers paying us
in the 20 years we've been doing
business." Vattikuti said.

Covansys said it has identified
five areas where it has had so-
called material internal-control
weaknesses: revenue contract ac-
counting, percentage-of-comple-
tion accounting, along with ac-
counting of net property and
equipment, income taxes and
leases.

Internal auditors and Pricewa-
terhouseCoopers identified the is-
sues at Covansys during testing
for Sarbanes-Oxley compliance in
the second half of last year, said
Vattikuti.

Covansys plans to spend as
much as $3 million this year to ad-
dress the issues; a newly appoint-
ed executive team will oversee

ll From a nunxbers
point of uiezn, they

felt u:e had high
'integrity, butfrom
the process po'int of

a'iew, (zut) stillneed
nl,ore control.ll

RaJ Vattlkutl, GEO, Govansys

the fixes. he said. On a scale of
one to 10, Vattikuti said Covansys
is at about a "6" in terms of
progress. He said he expects the
fixes to be completed by the end of
the year.

Vattikuti, who founded Covan-
sys in 1985 and later took it pub-
lic, returned as CEO Aug. 27 with
a mission to restore the compa-
ny's focus. His return coincided
with the purchase by Fldellty Infor-
matlon Services Inc. of a 29 percent
stake.

PricewaterhouseCoopers was
hired in 2003 to replace Arthur An-
dersen L.L.P.

The latest financial turmoil fol-
lows a series of 2004 develop-
ments. CFO Michael Duffey re-
signed in March 2004; the
company was nearly delisted by
Nasdaq last year for a tardy quar-
terly filing.

Vattikuti said Friday he does-
n't know why the SEC is request-
ing information and hasn't heard
anything since the initial request.
The SEC doesn't comment on

such requests, either.
Vattikuti says the issues relate

to new accounting and regulatory
rules.

Section 404 of the Sarbanes-Ox-
ley Act of 2002 holds management
accountable for establishing and
maintaining an adequate internal
control structure and procedures
for financial reporting.

"From a numbers point of view,
they felt we had high integrity,
but from the process point of
view, (we) still need more con-
trol," Vattikuti said.

Harry Cendrowski, co-founder
and president of Bloomfield Hills-
based accounting firm Cendrowskl
Selecky P.C., said many companies
are finding control problems as
they test to see if they are in com-
pliance with Sarbanes-Oxley.

"What's happening is compa-
nies are claiming to have the nec-
essary internal control systems in
place until testing is done, and it
becomes very clear that isn't the
case," said Cendrowski, a certi-
fied fraud examiner.

Still, it's not enough to scare off
analysts.

In a March 17 report, Balti-
more-based investment firm Legg,
Mason, Wood, Walker Inc., said it
was maintaining its buy rating
for Covansys despite its financial
reporting issues.

"We believe (Covansys) shares
are attractively priced and factor
much of the ongoing risks dis-
cussed below relating to its ...
(Sarbanes-Oxley) compliance,"
the report said.

Andrew Dietderich: (313) 446-
0 3 1 5, adietder ic h @prain. com

Schostakioins REI in $200M
proiect in Rochester Hills

Schostak Bros. & Go. Inc, in South-
field has joined Bloomfield Hills-
based Real Estate Interests Group
Inc. as partner in a proposed $200
million office and retail develop-
ment near M-59 and Adams Road
in Rochester Hills.

The Madison Park project still is
in the planning stages, said Linda
Busse, Schostak's head of corpo-
rate marketing. But retail and
restaurants likely will be a part of
the project, Busse said.

REI has conceptual approval
from the city for the 2 million-
square-foot office and retail project.

The development is on 100 acres
that includes vacant land and Sub-
urban Softball Inc. The property in-

cludes a former landfill REI plans
to clean up.

The next step in remediation is
for the developers to market the
property to tenants and come up
with a blueprint so the Mlchlgan
Department of Envlronmental Quallty
can see where construction is
planned, said Ed Anzek, Rochester
Hills planning director.

Several residents opposed to
this project have formed the Rest-
dentlal Vislon Gommlttee. They are
concerned about additional traffic
and how the developers would
handle the cleanup and develop-
ment, said Debbie Geen,'chair-
woman of the committee.

-Anjali Fluker, Jennette Smith

latitude Consulting opens Howell office
Latltude Consultlng Group Inc., a

Saline-based technology-consult-
ing firm, will open a 20-employee
project center in Howell this week.

The 2,600-square-foot project
center is downtown in the
Banker's Square residential and
commercial development. Lati-
tude, whose clients include the Big
Three and PepslGo Inc., will devel-
op learning management software
and other electronic business ap-
plications in the new office.

Latitude has about 40 employees
and expects 2005 revenue of $7.2
million, up from nearly g4 million
in 2004.

The company decided to open a
Howel] office after its December
acquisition of Novations Learnlng
Technologles, a Lansing-based com-
pany that developed electronic-

Iearning software. Novations was
a subsidiary of Novatlons Group Inc,,
a Boston-based firm that provides
human resource and leadership
development services. Terms were
not disclosed.

Howell was chosen for the office
because it is close to staff and
clients in Lansing who came to
Latitude after the Novations buy-
out, Latitude Marketing Manager
Kurt Crisman said. The new office
also is located near Latitude's
Saline headquarters, he said.

"We were looking at Howell to
serve as a hub between these dif-
ferent areas," Crisman said.

Crisman said Latitude may hire
more staff for the Howell office and
would consider occupying addi-
tional space in Banker's Square.

- Sheena Harrison

figerc: All-Star Game, new talent translate into bigger sales
JFTomPageS

including their signing bonuses.
The New York Yankees and
Boston Red Sox, by comparison,
spend well over $100 million on
payroll.

The Tigers need to cover debt
payments for the construction of
Comerica Park. Owner Mike Ilitch
borrowed about $200 million for
the stadium.

The Tigers' full-season equiva-
lents - the full-season packages
and partial-season packages that
combine to create a full season -
are up to 10,800 this year from 8,989
last year, Raymond said. In 2003,
the 119-loss year, the full-season
equivalents were 7,400.

Like the team, it's a good im-
provement but not yet where the
organization wants to be.

"We exceeded the goal for this
year, but down the line we need to
get that higher, hopefully to the
15,000-16,000 range," Raymond
said.

Attendance grew to 1.9 million
last year from 1.3 million in 2003.
That's back to the level in 2001.
That's the year the Tigers tied a
record for the biggest attendance

drop for a new stadium. Comerica
Park opened in 2000, and atten-
dance that year was 2.5 million.

The Tigers have used the All-
Star Game in their ticket sales ef-
forts. The only way to get a guaran-
teed All-Star Game ticket this year
is to buy a full-season package for
a seat worth at least $13 on an indi-
vidual game basis. Season ticket

prices range from $648 for the g8
bleacher seats to $4,698 for the $60
"On-deck Circle" seats. The Tigers
offer a discount on the individual
seat price for buying a full season.

Last year, customers could get
an AII-Star Game ticket by buying
a 2I-game package on a $12 seat
and renewing it this year. A 21-
game package this year on a seat

worth $24 or more gets you a ticket
to the Home Run Derby. That's
held the night before the All-Star
Game and has become nearly as
popular as the game itself.

The price of two ticket classes,
the infield box seats and the pavil-
ion, were increased this year. Indi
vidual infield box seats went from
$30-35 and pavilion seats went
from $14 to $15. Season ticket hold-
ers pay $2 more per game for the
infield box and $1 more for the
pavilion. That's the first ticket
price increase since Comerica
Park opened in 2000.

Major League Baseball said it's
hard to determine if free-agent
signings or the All-Star Game dri-
ves season ticket sales. That's dri
ven by a combination of both
that's hard to separate, said Matt
Burton, marketing and communi-
cations specialist for Major
League Baseball.

But suite sales are driven purely
by confidence in the team, said
Scot Pett, director of corporate
suite sales and services for the
Tigers. Suites are sold via four-
and seven-year contracts, making

a one-time event unlikely to spur
sales. A four-year contract for a
suite costs about 9500,000, Pett
said.

Pett said there were "a handful"
of suites available at the beginning
of the year and they're all sold
with long-term contracts to new
customers. The suite renewal rate
is 90 percent.

"The All-Star Game may have
opened some doors, but the team is
what sells it," Pett said of suite
sales. "After the Ordoflez sigaing, I
closed some deals. But it's not the
names so much they get into. It's
the commitment ownership shows
by signing guys."

A good season will help retain
suites and season tickets, which al-
Iows the team to be more aggres-
sive marketing more sales next
year, Raymond said.

Forbes magazine valued the
Tigers last year at $235 million,
with estimated revenue of $117
million from the 2003 season.
Forbes'list with 2004 revenue has-
n't been published yet.

Terry Kosdrosky: (313) 446-1626,
tkosdrosky@prain.com

NEWSCOM

Malor League Baseball's All-Star Game wlll take place at Comerica Park July 12,


