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Fifth lhird executive UP
leaves post after 3 yean

Rebecca Smith left her
position as executive vice
president and head of the
commercial bank at Flfth
Third Bank, Eastern Mlchlgan
late last month.

Smith declined to com-
ment on her reasons for
leaving. She said she plans
to explore other career op-
tions.

"We had a lot of success at
Fifth Third," Smith said of
her three-year stint there.

Fifth Third Vice Presi-
dent and Marketing Direc-
tor Jack Riley said the bank
is conducting an internal
and external search to re-
place Smith. The new com-
mercial-banking leader
probably will interview for
the title of senior vice presi-
dent and head of commer-
cial banking, Riley said.

The bank hopes to have a
new commercial-lending
leader in place within two
months.

During the search, com-
mercial-banking personnel
will report directly to Fifth
Third Regional President
and CEO Patrick Fehring.

- Katie Merx

Ex-MCl FinancialCE(l
to be sentenced May 5

Former MCA Flnanclal
Corp. President and CEO
Patrick Quinlan Sr. has been
rescheduled for sentencing
more than a year after plead-
ing guilty to conspiring to
commit mail fraud, wire
fraud and bank fraud and
making false statements to
the U.S. Securitles and Ex-
change Commlsslon.

With new attorney Dou-
glas Mullkoff assigned to
represent him, Quinlan is
scheduled to face sentencing
on May 5 before U.S. District
Judge NancyEdmunds.

Several other executives
from the defunct Detroit
mortgage broker already
have been sentenced to
prison. Quinlan faces up to
10 years in prison, $500,000
in fines and an order to pay
restitution of 9256.6 million.

- Katie Merx
See This Just In, Page 2

Fear
factor
Tower bankruptcy

sends tvave of worry
through midsize suppliers

By TERRy KosDRosKy
CRA] N'S DE'IROI?BUS/NESS

Tower Automotive lnc.'s bankruptcy is creating a
ripple of financial stress through midlevel sup-
pliers who are wary of more Chapter lls from
their customers.

The Novi-based supplier of body structures
owes about $83 million to 16 Detroit area vendors
who rank on Tower's list of 30 largest unsecured
creditors.

The smallest amount owed to the listed local
creditors is g2 million. Suppliers on the list in-
clude Comau-Plco in Southfield. Weldmatlon Inc. in
Madison Heights and Trim Trends Co. L.L.C. in
Farmington Hills.

Another bankruptcy or two from large, tier-
one suppliers that supply systems directly to the
automakers could put some smaller suppliers
under, executives and analysts say.

Colllns & Aikman Corp. is
among the large, direct suppli
ers struggling. The Troy-based
maker of interior plastic parts
and fabrics had its debt down-
graded last week from B-plus
to B by bond-rating agency
Standard & Poor's. That's five
notches below investment
grade

A $2 million hole or more in
receivables is something few

midlevel suppliers, even strong ones, can bear,
said Craig Fitzgerald, partner and auto analyst
at SoutMield-based Plante & Moran P.L.L.C. Not
only will most of that receivable be lost in bank-
ruptcy, but the supplier can't borrow against
that amount on its revolving line of credit.

@Entire contents copyright 2005 by Crain Communications Inc. All rights reseryed

Nelu player to hlt
local wlreless
MetroPCS buys c&pacity from C,ingular

BY ANDREw Dmronnrcn
C RAI N'S DET ROIT BUS/NESS

MetroPGS Inc. plans to launch a new wire-
Iess service, open up to 12 company-owned
stores and spend "tens of millions" of dollars
on infrastructure by Jan. 1 after buying wire-
less capacity in metro Detroit from Cingular
Wlreless L.L.C. as part of a 9230 million deal.

The service area bought from Cingular
covers nine counties in Southeast Michigan
including Oakland, Wayne, Washtenaw, Ma-
comb and Livingston counties.

The deal closed Feb. 23 and also includes
an equal amount of service area in Dallas.

Dallas-based MetroPCS bought the service
areas from Atlanta-based Cingular as part of

So wno
OI{INS IryHAT?
A guide to local
services,
Page 40.

divestiture obligations imposed by the U.S.
Department of Justlce and Federal Communica-
tions Gommlsslon as a condition of their ap-

proval of Cingular's merg-
er with AT&T Wireless
Servlces lnc.

MetroPCS paid cash
and the deal does not in-
clude any of Cingular's
equipment or customers.
Chris Comes, director of
communications for Cin-
gular's central region,

said Cingular customers would not be affect-
ed by the sale.

Bob Young, executive vice president of

See Wireless, Pdge 40

To the Max
Philanthropy totaled more
than $100M for a man who

led by example
By Snnnnr BncrN AND RoBERT ANKENy

C RAI N'S DETROI? BUS/NESS

Max Fisher gave morb than 9100 million to philan-
thropic causes during his lifetirne.

But equally important is the legacy for civic in-
volvement that he leaves behind. Fisher died last
week at age 96.

Even with his health deteriorating, Fisher stayed
involved. Fisher conferenced into Comerica Inc.'s
board of directors meeting in November when he
didn't feel well enough to attend, said Peter Cum-
mings, fellow board member and Fisher's son-in-
law, who develops real estate as chairman of Ram Re,
alty Services in Detroit.

"He calied in by telephone, and he was a very ac-
tive participant," Cummings said.

Fisher, whose fortune was estimated at g?Zb mil-
lion in Forbes magazine's 2004 ranking of the na-

See Fisher, Page 40

ASSOCIATED PRESS

Four causes were consistently at the top
of Fisher's philanthropy list: Jewish
causes; educatlon; arts and culture in the
city of Detrolt; and health care.See Worry, Page 41
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ExncuTrvE hrn
Your house may soon be
smarter than you tre, page 11
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Mu Frsum, 1908-2005
Family
Born July 15, l-908, Pittsburgh. Moved
with Russian immigrant parents to
Salem, Ohio, l-909. First wife, Sylvia
Krel l ,  died in 1952. Married Marjorie
Maft in, 1954. Five chi ldren: Jane
Sherman; Jul ie Fisher Cummings; Mary,
Marjorie and Phil l ip Fisher.

Education
Bachelor 's, business administrat ion,
Ohio State University, 1930.

Career
I  Joined father's oi l  reclamation
business, Keystone Oil Reflning Co., in
Detroit, after graduation.

I In the 1930s bought Aurora Oll Co.
with partners. Company merged with
Ohio Oil Co. in 1959, reaping Fisher $15
million. Became Marathon Oil Co. in
1962, sold to U.S. Steel Gorp. in 1982,
with Fisher's stock bringing $83 million.
I During 7975-78, Fisher, at 67,
heads up and restructures United
Brands Co., troubled mult inational food
products firm.
I ln 7977, with fr iends Al Taubman,
Henry Ford ll and other investors, buys
77,000-acre lwine Ranch in California
for $337 million, the largest real estate
deal in U.S. history at the t ime. When
the Detroiters sell out in 1982, Fisher
nets $100 mil l ion.
I ln the mid-1970s, helps convince
Ford to launch construction ofthe
Renalssance Center and in 1980s
oaftners with Taubman to build
Riverfiont Towers aoartments.

Community
I  Was one of the nation's top
Republican fund-raisers, a confidant of
Presidents Nixon and Ford, and
unofficial liaison between Washington
and lsrael,  whi le leading many
American Jewish causes.
I Helped found New Detroit Inc. and
was founding chairman of Detrolt
Renaissance Inc.
I Donated more than $100 million over
his lifetime to .lewish organizations, arts
and cultural organizations, health care
and education, especially Ohio State
University.
Source: Ihe Quiet Diplomat, an authorized
biography, Peter Golden, t992; Crain's
research

I From Page 1

tion's 400 wealthiest individuals,
had an equal amount of passion
for the causes he supported.

Four main causes consistently
rose to the top of his list: Jewish
causes; education, particularly at
his alma mater, Ohio State Univer-
sity; arts and culture in the city of
Detroit; and health care.

He funded the causes, in part,
through the Max M. & Marjorie S.
Fisher Foundation Inc. and two
donor-advised funds, the Max M.
& Marjorie S. Fisher Support
Foundation and the Phillip W.
Fisher Support Foundation,
housed at the United Jewlsh Foun-
dation of Detroit. The Max M. &
Marjorie S. Fisher Foundation re-
ported assets of $6.9 million in
2003, while the assets of the
donor-advised funds totaled 911.9
million in 2003, accordlng to fed-
eral tax filings.

Fisher gave the Jewish Federa-
tion of Metropolitan Detroit in
Bloomfield Hills more than 940
million during his lifetime, for
distribution to other major Jew-
ish causes around the country
and the world. They included or-
ganizations such as the Jewish
Agency for Israel, the American
Jewish Committee and the U.S.
Holocaust Memorial in Washing-
ton, said federation CEO Robert
Aronson, who is on the boards of
the donor-advised funds.

Gary Torgow, president of The
Sterling Group in Detroit and active
in Jewish charities and education,
said that Fisher's recruiting and
organizing skills - getting others
to give and serve - was as benefi
cial to those causes as his gener-
ous gifts. "In that sense, he may
never be replaced."

"Mr. Fisher's imprint on De-
troit and the Jewish community
will be felt for generations to
come," Torgow said.

Fisher's giving to the city of De-
troit was considerable, Cum-
mings said. "He was loyal to it
from the time he arrived until he

MmoRrrs oF MAx
Do you have memories of Max
Fisher to share?
You can share them on our Web
site, www.crainsdetroit.com. Cl ick
on the l ink in the "Spotl ight On .. ."
section at the bottom of our home
page.

departed."
Fisher helped to fund the Max

M. Fisher Music Center, home to
the Detroit Symphony Orchestra,
through two $5 million gifts. But
his support went far beyond that.
Fisher served on the DSO's board
ofdirectors for 25 years and was a
donor to the organization for at
least 40 years, said Jill Wood-
ward, director of public relations.

Fisher had been a donor to the
Detroit lnstitute of Arts for more
than 30 years and most recently
had been an emeritus director on
the museum's board of directors,
COO Nettie Seabrooks said.

"He was just a tower of
strength for the whole region;
everyone looked up to him ... for
both his wis-
dom and his
philanthropy,"
she said.

Perhaps
Fisher's largest
single gift, 920
million, was
made to Ohio
State Universi-
ty in 1993,
Cummings
said.

It was the lead gift towards the
construction of the Max M. Fish-
er College ofBusiness.

"At the time, that was largest
gift from a single individual in
Ohio State University's history,"
said James Schroeder, vice presi
dent for development.

"And it's certainly still one of
the three largest single gifts from
any one individual in our history."

Fisher also gave numerous

small gifts to a number of schools,
including Michigan State Universlty
and the University of Michigan. He
also gave to charitable agencies:
Jarc in Farmington Hills, the Michi-
gan Metro Girl Scout Council in De-
troit, Focus: HOPE in Detroit and
the former Heinz C. Prechtel Fund
for Manic Depression, now housed
at UM. Fisher individually gave

$1.2 million to United Way Communi-
ty Services beginning in 1957. In
1991, he was the founding member
of the Alexis de Tocqueville Soci-
ety, which recogrrizes gifts of
$10,000 or more, and in 1994, he
was honored as United Way of Amer-
ica's top volunteer in America.

The University of Alabama at
Birmingham received more than $1
million from the philanthropist
to fund AIDS research, Cum-
mings said.

Fisher's daughter, Mary Davis
Fisher, was diagnosed with HIV
in 1991 and the following year
founded the Family AIDS Network,
which became the Mary Flsher
CARE (Cllnical AIDS Research and
Education) Fund at the Unlversity of
Alabama at Birmlngham. "He was a
great supporter of his daughter
Mary's dedication to HIV and
AIDS awareness," Cummings
said.

After making his fortune in the
oil business and retiring in 1963,
Fisher stepped up his philan-
thropic involvement in the city of
Detroit.

He was founding chairman of
Detroit Renaissance lnc.. a found-
ing member and past chairman of
New Detrolt Inc., past chairman of
United Foundation of Detroit and
a member of the Detrolt Reglonal
Chamber.

Aronson said Fisher never
wanted to dominate any organiza-
tion and recognized the value of
giving future leadership a chance.

"He never felt he was irreplace-
able," Aronson said.

Sherri Begin: (313) 446-1694,
sbegin@jrain.com

philanthropy
Max Fisher's wife and chil-

dren intend to carry on his
legacy of supporting cultural,
educational and other causes.

The main vehicle for that is
the Max M. and Marjorle Flsher
Family Foundation, said Peter
Cummings, a Detroit develop-
er whose wife is Fisher's
daughter, Julie.

Fisher's wife. son and four
daughters a.re on the founda-
tion's board and will continue
to make decisions on giving,
Cummings said.

"It is reasonable to expect
that the things that Max was
interested in during his life-
time are the causes the foun-
dation will focus on," he said.

Fisher donated more than
$100 million to Jewish organi-
zations, arts and culture,
health care and education, es-
pecially Otrio State Unlversity.

The children are familiar
with their father's priorities,
but each has tended to take an
interest in a particular cause.

For example, Jane Sherman
and Phillip Fisher are active in
the Jewish Federation of Metro
politan Detroit, CEO Robert
Aronson said. Sherman is on
the board of the Jewlsh Agency
for lsrael in Jerusalem. Fisher
is president of the philtip W.
Fisher Support Foundation, which
counts among its grantees
Ohio State University.

Julie Cummings is involved
in education in Detroit.

Mary Davis Fisher has been
an advocate for AIDS research
and education since her 1991
diagnosis with HIV.

"They're all charitable,"
Aronson said. "That was ex-
tremely important to Max."

- Bob Ankeny, Sherri Begin

Fisher: Givirg was more than g l00M Family plans
to continue

Seabrooks

Wreless: Purchase makes MetroPCS new player in town
I From Page 1

market operations, said MetroPCS
already has begun scouting metro
Detroit for store locations and em-
ployees and is making plans for
where it needs to lease real estate
for its equipment.

"Detroit is a very competitive
telephony market and we're al-
ready busy recruiting employees,
acquiring sites and engineering,"
Young said.

MetroPCS would join Verizon
Wireless Inc., Clngular Wlreless L.L.C.,
T-Mobib USA Inc., and Sprlnt Gorp. in
offering service to metro Detroit.

Nextel Communications Inc. and
Sprint announced a merger in De-
cember and are expected to oper-
ate as one company by the end of
the year, said Susan Kristof, com-
munications manager for Sprint.
Until the merger is approved, she
said, Nextel and Sprint are consid-
ered competitors.

MetroPCS was founded in 1994
by CEO Roger Linquist and CTO
Malcolm Lorang. MetroPCS Inc. is
a subsidiary of MetroPCS Communi-

WHo owlrs wHnr
Cingular Wireless L.L.C.: Joint
venture of SBC Communications
Inc. (60 percent) and BellSouth (40
percent).

Verizon Wireless: Joint venture of
Verizon Communications Inc. (55
percent) and British wireless giant
Vodafone Group plc (45 percent).

Sprint Corp./Nextel
Communicatlons Inc.: Sorint is
acquir ing Nextel for $36 bi l l ion,
and the two are exoected to
operate as one company by the
end of the year.

T-Mobile USA Inc.: Owned bv
Deutsche Telekom.

cations lnc,
The company filed for bankrupt-

cy in 199?, but reemerged in 1998. It
Ianded $350 million from a group
of investors in 2001. MetroPCS
planned to go public last summer,
but accounting problems delayed
the IPO.

The privately owned company

had 2003 revenue of about 9459.5
million, according to Hoover's On-
line.

In addition to planned services
in Detroit and Dallas, MetroPCS
already operates in Atlanta, Mia-
mi, Sacramento and San Francis-
co. The company says it has 1.b
million subscribers.

MetroPCS sets itself apart from
competitors by offering a month-
to-month, flat-fee service starting
at $30 a month for unlimited use,
Young said. Higher priced plans
include other services like text
messaging and long-distance. The
company doesn't offer roaming,
Young said, and customers don't
receive an itemized list of phone
calls.

Customers also must buy the
phones, which start at about $99.
as opposed to other companies that
often give phones away for free to
entice consumers to enter into
lengthy contracts, Young said.

Joe Barbat, founder and CEO of
Farmington Hills-based Wiretess

Toyz Inc., said Wireless Toyz stores
in other states carry MetroPCS
products. Wireless Toyz has 63
stores in 12 states.

Barbat said MetroPCS products
are bought by those who want to
replace home phones and to
younger customers. Barbat didn't
want to say how many MetroPCS
units Wireless Toyz has sold.

"It's a very hot product, people
are very excited about it," Barbat
said. "It's not for the customer who
travels a lot, though."

Young said MetroPCS initially
would open up to 12 local stores.
MetroPCS phones also will be sold
by stores that carry other wireless
products, he said.

Young didn't want to estimate
how many employees MetroPCS
would hire or how much it plans to
spend in establishing its metro De-
troit presence.

Sprint employs about 500 in
Southeast Michigan, Kristof said,
and spent $75 million in network
upgrades and maintenance in the

area in 2004.
Kristof said the amount of ser-

vices offered by Sprint and the
ability to use Sprint services in
more places wiII be more attrac-
tive to potential customers than
the service offered by MetroPCS.

Verizon Wireless employs about
1,000 in Southeast Michigan and
spent $110 million upgrading its
area network in 2004, said
Michelle Gilbert, Verizon's public
relations manager for Michigan.

Gilbert, who declined to say how
many customers Verizon has in
Southeast Michigan, said her com-
pany would remain a market
Ieader by offering what it has al-
ways offered.

"Our strategy for ensuring we
keep our customers and win over
new ones is one in the same,"
Gilbert said. "That's continuing to
do what we've always done by of-
fering the most reliable network
and best customer service."

Andrew Dietderich: (313) 446-
0 3 1 5, adietder ic h@tr ain. com


